
Project Sheets: Define attributes, and select relevant data 
like project descriptions, references, and resource images. 
Dynamically search or filter based on specific criteria, 
generating a project sheet designed to answer questions 
like, “What projects have you executed in the construction 
industry in Virginia, over $100 million, in the past 3 years?”

Resource Resumes: Craft resumes by easily adjusting 
criteria to pull in the most relevant resource data, including 
bios, education, certifications, awards, affiliations, 
references, and more. ProposalWizard ensures resumes are 
tailored to the unique requirements of each project.

Customizable Templates: Tailor your documents 
effortlessly with templates. Define the structure, layout, and 
content according to your preferences. Present information 
that aligns perfectly with your brand and project needs.

Document Creation Data: Easily manage the data 
necessary to populate resume and project sheet 
documents. Store and maintain information like bios, 
projects, education, certifications, awards, affiliations, 
references, and more.

A custom Salesforce extension that allows 
you to create multiple project sheets, 
resumes, or other documents simultaneously 
on Adobe InDesign and Microsoft Word.

ProposalWizard for AEC
Your AEC Salesforce ally for rapid,  
precise proposal creation.

Features and Functionality

Company
Name

CITY U LIBRARY EXPANSION
Baltimore, MD
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PROJECT DATA:

Start: October 2015

Completion: July 2017

Cost: $2.1 MM

Size: 100,000 sq ft

Certifications: LEED Certified

RESUME OBJECTIVE:
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SELECTED EXPERIENCE:

Founder & CEO, The Hunley Group, LLC 

Jun 2010 - Present

Leading the growth of a boutique Salesforce consulting company 

focused on building products, manufacturing, distribution, & 

construction industries.Leading the growth of a boutique Salesforce 

consulting company focused on building products, manufacturing, 

distribution, & construction industries.

Vice President of Marketing & Business Development, Hycrete, Inc.

Jan 2009 - Aug 2010

Ran marketing & business development for building envelope & 

waterproofing products company.Ran marketing & business 

development for building envelope & waterproofing products company.

Vice President of Marketing & Strategy, StrionAir

Nov 2007 - Dec 2008

Ran marketing and new market development HVAC air filtration 

company serving residential and commercial markets.Ran marketing and 

new market development HVAC air filtration company serving residential 

and commercial markets.

Vice President, Kingbird Industries LLC

Jan 2003 to Nov 2007

Head operations for commercial construction subcontractor.Head 

operations for commercial construction subcontractor.

Director of Sales & Marketing, YAFO Networks

Jun 2001 - Dec 2002

Venture-capital backed startup fiberoptic telecommunications sub-

systems equipment company.Venture-capital backed startup fiberoptic 

telecommunications sub-systems equipment company.

EDUCATION:

Harvard Business School 

MBA, Marketing 

1998 - 2000

Georgia Institute of Technology 

MS, Electrical Engineering 

1997 - 1998

Distance learning program. 

Withdrew to attend business school.

Missouri University of Science  

and Technology 

BS, Electrical Engineering 

1985 - 1989

CONTACT:

aaron.ayer@emailexample.com

555.555.5555

Aaron Ayer
CEO, The Hunley Group

resume



Reach out to sales@thehunleygroup.com or call (704) 426-3354  
to schedule a demo and learn more about pricing. 

For additional information, please visit our website at https://thehunleygroup.com/

Challenge:
A prominent AEC firm’s marketing team was 
manually creating project sheets and resumes. 
These documents were prone to errors, very 
labor-intensive, and their creation often took 
longer than anticipated.

Solution:
Almost immediately after training, they saved 
countless man-hours. They were able to improve 
the accuracy and caliber of their resource resumes 
and project sheets, all while meeting the unique 
demands of each project proposal request.

See how ProposalWizard transforms document creation —  
email sales@thehunleygroup.com to learn more.

ProposalWizard Case Study

ProposalWizard™ — Integrating, Automating, Analyzing

Generate Resumes:  
Resource Data at Your Fingertips

Adjust criteria to pull in resource data like:

• Bios
• Education
• Certifications

• Awards
• Affiliations
• References

Proposals and Other Documents: 
InDesign Integration

• �Tell the story of why you are the best fit for this expensive 
project, and how entrusting you is the best decision.

• �Proposals and other documents can be hundreds of 
pages long and highly customized. ProposalWizard  
makes it easy.

• �Tailor document layouts to align with your brand.


